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A Survey Conducted by FounderScale
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What is Your Annual Revenue?

Under $1M

$1M-$5M

38%

19%

43%

$5M-$20M+
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Who Closes the Majority of Deals?

2% Other

22% Sales
 person/team

76% Founder
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Based on Company Size, Who Closes Deals

94%

6%

79%

21% 20%

60%

20%

Founder

Sales Team

Other



05 Founder network
Channel
/partner 
referrals

Sales person
/team

46%

27%

16%

Customer 
referrals

8%
3%

Marketing

How is Revenue Generated?
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Marketing

42%

29%

29%
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Both

Marketing

Sales

46%

35%

14%

Neither

5%

Do You Have a Sales or Marketing Budget?



08 Top Revenue Scaling
Challenges 

Attribution

Not sure what
will have an
impact on
revenue

Setting ROI
expectations

CACFinding channels
that have a
positive ROI

Tracking
 impact

Being able to
forecast and

analyze the true
ROI

Managing year
over year

growth



Subscribe to the RevenueScaling
Newsletter.

founderscale.com

09

Subscribe

https://www.founderscale.com/
https://founderscale.com/scalingb2b/
https://founderscale.com/scalingb2b/

